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BreakAway Selling Plus (i ) XA 45, B4 I 45 24t

Present Your Ideas at the Executive Level™ ([ [7] ¥k 5 & B = R0, Mande 1 fiRBLER)
Sales Presentation Practice Workshop i85 7 Ut T /E ;)

Managing With Your Partners ([H] [F] 418 fr 45 85)

Situational Sales Negotiation™ (Corporate Visions) (F4ERHA, RRAEE)

Account Business Planning workshop (48585 ik & 5 &I TAE 85

Customer Driven Selling Methodology (f5&-t512)

Pipeline management (RiAL/IFHEH)

Building client relationship (. EFRR)

Dealing with Difficult Conversation (ifa] &b 32 P 1) 450
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China Hewlett-Packard Company,

Accenture Dalian Company,

Air China Cargo,

HP

Inspur Information

China Aviation Planning and Design Institute,

China Communications Services Corporation, etc. //) ClarkMorgan
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ClarkMorgan
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ClarkMorgan Limited

800-820-5501 (Toll Free - China)
www.clarkmorgan.com

admin@clarkmorgan.com

Shanghai Office (Headquarters)

Room 2- R04, Floor 2, SOHO Donghai Plaza, No 299
Tong Ren Road, Jingan District, Shanghai, 200041
T XA 62995, SOHOZR I 1214
2129 %, 200041

Phone: +86 21 5403 5500

Hong Kong Office

Unit 3, 20/F, Wellable Commercial Building, 513
Hennessy Road, Causeway Bay, Hong Kong
Phone: +852 3511 9051

Beijing Office

Suitel7, 10th Floor, Twin Tower (East), B-12
Jianguomenwai Avenue, Chaoyang district, Beijing.
100022
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Phone: +86 10 8446 7487

London office

ClarkMorgan Limited (UK), 95 Mortimer Street,
London, W1W 7GB

Phone: +44 73-1190-0110
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